B Wow! | am learning some amazing stuff every
single day, and | am loving what it is doing for
me in my life. | can’t wait to share this week’s

article with you! | have just finishing reading

BESTSELLER

The : this book and, in fact, as it is so amazing |

GO-GIVER]

have started reading it again. It is called ‘The
Go-Giver’ (as you can plainly see) and is a
parable or story with the message highlighting
| and re-inforcing a concept we already know

| ... the power of giving. It is an engaging story

| which highlights ‘The Five Laws of Stratospheric
| Success’. All five of the laws are invaluable

| and the book had me all the way through -
but it wasn’t until the last law, in the last few

| pages of the book, that the penny really

B dropped for me. The last law is; the key to
R LR O offective giving is to stay open to receive...

A LitTtLE STORY ABOUT A
PowerruL BusiNnEss IDEA

| think we all know why giving is so important, don't we? Nevertheless, my
stfrongest recommendation is to get and read this book — because from what
I have just read and after some self reflection & observation of others | now
understand why many people don't get the full value from their giving. What
most people don't dois ... be open to receive.

‘Open to receive’ or ‘only to receive’?

This is subtle and there is a big difference between being open to receive
and only giving in order that you will receive. The mistake | have made, and
that many people may have made, is when the only reason | have given
something whether it be; time, a compliment, money, a gift or something else
is to get something in return. | remember as teenager helping my
grandmother move boxes simply so that she would give me some of her
amazing chocolate cake — by the way, she did! More recently, | have offered
my time, help or services with the intention of getfting something in return.

This strategy may work short term and people may be embarrassed into
giving what it is you are after, but according to ‘The Go-Giver’, long term
stratospheric success will only come when you give without the expectation
of receiving, yet staying open to receive. It is confusing isn't it2 It just means
give, give, give because you care about people and you want to see them
happy and successful - NOT because you want something in return. But also
know that when you give, someone else receives and so when others give
you will also receivel This is how the universe works - everything is in balance. |
hope this makes sense.



Deserving to receive ...

There is another thing that holds
people back from ‘stratospheric’
success and it is certainly not that
they don't give. In fact many
people give far and beyond what
others would think necessary, yet
they are not open to receive
because they don't feel they
deserve to receive. My mum is a
perfect example of this ...

In my book Dance Until It Rains | talk about my mum’s life and her 15 year
battle with cancer that ultimately took her life. As a child she was raised in
trying times and had to help out with the family & business duties. From a
young age she developed the belief that she was not loved unconditionally
and had to work to earn her parents love. She was conditioned to just keep
giving and to not expect anything in return — she never felt worthy of
receiving, until much later in her life. She would often not accept kindness,
gestures or help from others as she didn't feel that she was deserving of it.

Let me tell what | now know. If this is you, and you have a hard time opening
yourself to receive from others, understand that you are denying those
people the joy that comes from giving! Remember this is how the universe
works and stays in balance. If you give then you deserve to receive — make
no mistake about it! You must be open to receive.

Enjoy giving and the receiving will take care of itself ...

I actually saw a simple example of this in my life just this week. | have a client
who buys organic vitamins from me and she makes one small order every
month or two. | know she doesn’t have heaps of money and | really like her
and so | sell them to her at my cost price, in fact a bit below my cost price.
They cost me $51, but | say to her $50 because it is a round number. | pick up
the vitamins, | drop them off to her in the city and so it is neither a profitable
nor a smart business activity — but | have never really stopped to think about
this, because | like helping her out.

w During the week | had an appointment in the city and so
| stopped to drop the vitamins off on the way. | went to

N put money in the meter and fortunately it already had

N enough time onit, so it saved me a massive $1! | then

had to drive to get to my next appointment, parked and

. again there was money and time already on the meter -

| saved another $2!! “Big deal” | here you saying ... Itis a

big deal, a huge deal in fact, if you understand and

believe what is happening! | wasn't giving to my client

expecting to receive, but | was open to receive free

. parking. Perhaps | wasn't open enough or | would have

received more than $3!

Are you ready to receive?
Start giving more than you have ever given before. Give from your heart,
with a heart for people and with no ulterior motive — do it because it is a
great thing to do and really enjoy the feeling you get as a result. Then open
your heart and your mind to receive in abundance and receive you will.
Have an amazing week!
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